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Key Investment
Highlights

 targeted base case IRR
Targeted 
Returns

25-35%  upside scenario IRR
 targeted equity multiple

16-20%

2 to 3x

8% Preferred Return
80/20 split up to 15% IRR 

5-year 

70/30 split at 15% IRR

Medical real estate providing recession-
resistant returns from tenants with long
term leases

hold period with potential for 3 years

Asset
Class

Preferred
Returns

Hold
Period

Cash on 
Cash

Tax Smart
Investing

Health Wealth Capital

50/50 split at 22% IRR

+8% estimated distributions

Paid quarterly, 1 quarter after closingst

Estimated to receive $70K in tax
deductions beginning in 2027 on a
$100K investment



Health Wealth Capital presents an exceptional
investment opportunity in medical real estate. This

cash-on-cash and 16-20% IRR, with a minimum
investment of $50,000. Medical real estate provides a
recession-resistant, high-yield investment by
combining strong tenant profiles, long-term leases,
and strategic REIT arbitrage. We deliver a robust
investment proposition. Experience the power of
healthcare-backed wealth creation.

Recession-resistant
medical real estate

16-20% IRR02

Key Investment Highlights:
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Executive
SUMMARY

03

Triple net (NNN) leases
for reduced risk

Proven track record of
success

05

06

cash-on-cash

Minimum investment:
$50,000

Health Wealth Capital

investment offers the potential for returns of +8%
Potential returns: +8%



DYLAN REACH

underwriting oversight, and capital allocation at
Expedition Equity.

His background includes building and operating multi-
location businesses, evaluating real asset and operating
company investments, and navigating private market
structures across multiple asset classes. This experience
informs a disciplined, risk-aware approach to opportunity
selection and partnership evaluation.  His early career in
healthcare also shaped a process-driven, analytical
approach to risk and decision-making.

At Expedition Equity, he focuses on aligning capital with
experienced operators, structuring investments
thoughtfully, and stewarding investor capital with a long-
term perspective across market cycles.

 

 

 

Lead
SPONSOR

Founder & Managing Partner
EXPEDITION EQUITY

Health Wealth Capital

Dylan is responsible for investment strategy,



Operating Partners
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Why Invest
 in Healthcare

 REAL
ESTATE?

 
 

Long-Term Leases:
 

 

Healthcare is a recession-resistant industry with
consistent demand, ensuring stable rental income.

 

Top 100 Metros Supply & Demand 
Quarterly Completions, Absorption & Occupancy

Arbitrage Opportunity:

Secure 10-15 year leases provide predictable cash
flow and reduce tenant turnover risk.

Capitalize on the difference between current cap
rates and potential REIT valuations for significant
upside.

Medical Office Building Occupancy
Climbing Across Top 100 Metro Areas

Strong and Reliable Tenants:

Health Wealth Capital



Predictable 
Cash Flow

Minimal Operating 
Expense Risk

 
cash projection

Tenant responsible for
most expenses 

Long-Term 
Leases

 

Reduced
Management

Responsibilities+10 years

Why NNN
LEASES?

Health Wealth Capital

+8% cash-on-



How we select
DEALS?

 
Medical Tenants with + 4.5 – 5.0 Google ratings

 
Rent less than 10% of tenant revenue

 
+50,000 growing population within 10 miles

Our investment criteria ensure that only the most
promising opportunities make it into our portfolio.

We prioritize:
Strong tenant profiles:

High Rent paying capacity:

Long Term NNN leases:
 

Favorable Market Conditions:

Targeted returns:

+10 years triple-net leases for stable income

Health Wealth Capital

+8% cap rate and +8% cash-on-cash projection



Why We Select Dental
CLINIC TENANTS?

Largest medical vertical in U.S. experiencing only
2 down years in the previous 24 years

Mature dental buildings with 10-year leases
trade in the 6 and 7 cap rate zones.

Closed

 

ClosedMAXILLOFACIAL
SURGERY CENTER

 

ABC DENTAL SURGERY
CENTER

 

$640,000
$640,000 (100%)

48,213 
3,325 

7.53% 
0.56 acre(s) 

1989 / 2014

$910,000
$910,000 (100%)

63,700
2,656

$342.62
7.00%

30000 Sq Feet
1984 / 2006

National Dental Expenditures, 2000-2024 (Constant 2024 Dollars, Billions)

Price
Down Payment
Net Operating 
 Rentable SF 
CAP Rate
Lot Size
Year Built

Price
Down Payment
Net Operating Income
Rentable SF
Price/Square Foot
CAP Rate
Lot Size
Year Built

1004 Oak Dr., Richmond, IN
Close of Escrow: 8/1/2023

1009 E Seminary Dr, Fort Worth, TX
Close of Escrow: 2/26/2024

Health Wealth Capital



Meticulously screen
and score medical

tenant leads based on
over 30 data points

Model out 6 to 8
building purchases

per week

Submit 4 to 6 detailed
LOIs per week

Underwrite tenant financials
using custom model & use

tailored project plans to close. 

Our Data Driven
PROCESS

Screen:
 

Underwrite 
Custom Valuation

Model  

Submit LOIs:
 

Underwrite
Tenant & Close: 

 
Auto

Scoring
Industry leading

LOIs Tenant Financial
Diligence 

Health Wealth Capital



 Our Completed DEALS



 Our Completed DEALS



 Our Completed DEALS



Health Wealth Capital

Sale to a REIT:
 Leverage the deep pockets of a Real Estate Investment

Trust for a potentially lucrative 25-35% IRR upside exit.

Conversion to a REIT:

Explore the option of converting your investment into a
REIT for ongoing income and potential appreciation.

Individual Property Sales:

Liquidate your investment by selling individual
properties, leading to our 16-20% targeted base
case IRR.

Flexible exit
STRATEGIES



 
We target selling our medical buildings at a 6.5% to
7.5% cap rate, with smaller transactions to private
buyers.

Scaling Up for Bigger Returns:
Generating over $10 million in NOI could lead to a 
lucrative sale to a Healthcare REIT or the formation of 
an UPREIT.

Higher Valuations for Healthcare REITs:
With last year’s cap rates as low as 4.88%, there’s a 
clear arbitrage opportunity for us to scale and achieve
higher valuations.

Lower Cap Rate, Higher Returns:
Selling in the future at a 5.5% versus 6.8% cap rate 
means our five-year game plan's success rate jumps 
from great 16-20% IRR to an amazing 25-35% IRR. 

Leveraging Scale for Maximum Returns in Healthcare REITs.

Unlocking
VALUE

Smart Buys, Big Profits:

Healthcare REITs Implied
Cap Rate

Forecasted future exit cap rate range used
for existing portfolio & prospective purchases

(e.g., 6.5-7.8)

1

4

5

3

7

2

6

0
2014

Percent

8

2015

 

2016 2017
Source: S&PCapitalIQ Pro,Nareit T-Tracker

2018 2019 2020 2021 2022 2023 2024

4.58

Healthcare REITs Implied Cap Rate

(R)

Forecasted future exit cap rate ranged used for existing portfolio & prospective purchases (e.g., 6.5 to 7.5%) 

6.64 6.62

5.90 5.94 +1.0 SPREAD

Health Wealth Capital

2025



Recapping the Health Wealth Capital 
DIFFERENCE

 

●
●

 
 

Strategic Industry Connections

 

Market-Driven Property Selection

●

●

 

Expert Medical Tenant Underwriting Proven Triple Net Lease Negotiation

●

●

 

Robust Downside Risk Management 

Analyzed 500+ medical/dental practices’ financials
 

Negotiated and managed 100+ triple net leases
 

●

●

●

●

Developed proprietary methodology to select
financially stable tenants

Deep network across real estate & medical
practice brokers, and private equity
Access to exclusive and attractive investment
opportunities

Focus on markets with population growth or stability

Ensures long-term demand and viability of
investments

Managed a nearly $100M revenue dental group. 
Expertise in tenant default management and
operational takeovers.

Secured optimal risk-adjusted lease agreements

Scaling to $+15M in NOI to unlock lucrative exit options
via sale or conversion to a Healthcare REIT
Lower cap rate exit could nearly triple investor returns
(~3.0x vs. ~2.0x)

●
●

Scalable Growth & Exit Strategy

Health Wealth Capital



 

 

Health Wealth Capital

KEY FINANCIAL
METRICS:

●

INVESTMENT
SUMMARY:

 16-20% IRR (base case) and 25-35% IRR 
(upside scenario - selling to a REIT)

Total Purchase Price $+75M

● 
● ●

2 to 3x Multiple Return on your
Invested Capital 

$+6M in Net Operating Income (targeting
weighted average +8% entry cap rate) 

Our Current
OFFERING

●
●

+8% Cash on Cash Returns
Close to 100 medical buildings



Example Medical BUILDINGS Health Wealth Capital



Example Medical BUILDINGS Health Wealth Capital



Timeline TO INVEST
NOW

 

STEP 5. CREATE ACCOUNT OR LOG IN

 

Capital is allocated on a first-come, first-served basis. Soft
committing allows you to reserve your spot should you choose to
invest. Please see provided instructions if needed HERE.  

STEP 3. REVIEW AND SIGN PAPERWORK 

 

STEP 2. PUT IN SOFT COMMIT

 

 

After the investment is funded, you will receive an email to create
a new account or log in and verify that the new investment is
linked to your portal. Please see provided instructions HERE. 

Email investors@expeditionequity.com with any questions. Or click here
to schedule a call. Review the investment, get questions answered and
make sure this investment is a fit for you.

Wire funds within 14 days from the date of signing. If you need
extra time, we may be able to 
about it.

NOW

SCHEDULE
WITHIN 
10 DAYS
FROM NOW

WITHIN 
1-3 WEEKS
FROM NOW.
BEFORE
DEADLINE 

WITHIN 
8 WEEKS
FROM NOW

STEP 1. EVALUATE FIT

STEP 4. WIRE FUNDS

investors@expeditionequity.com

Health Wealth Capital

SCAN TO INVEST

Schedule a Call with Dylan

When documents have been prepared, you will receive an email to
Login to the Investor Portal. Click "Sign Document" to sign the
documents electronically. This holds your spot for the investment.

https://help.tribevest.com/how-to-make-a-soft-commitment
https://help.tribevest.com/how-do-i-login
https://link.investexpeditionequity.com/widget/bookings/discovery-call-dylan
https://link.investexpeditionequity.com/widget/bookings/discovery-call-dylan
https://link.investexpeditionequity.com/widget/bookings/discovery-call-dylan
https://www.expeditionequity.com/about


This Property Summary has been prepared solely for, and is being delivered on a confidential
basis to, persons considering a possible business relationship with the Company (defined herein).
This Presentation is for informational purposes only and does not constitute an offer to sell, a
solicitation of an offer to buy, or a recommendation to purchase any equity, debt, or other
financial instrument of the Company. No offer of securities shall be made except by means of a
private placement memorandum meeting the requirements of the Securities Act of 1933, as
amended, and applicable regulations of the jurisdiction in which such an offer may be made. Any
reproduction of this Property Summary, in whole or in part, or the disclosure of its contents,
without the prior written consent of the Company, is prohibited.

By accepting this Property Summary, each participant agrees: (i) to maintain the confidentiality
of all information that is contained in this Property Summary and not already in the public
domain and (ii) to use this Property Summary for the sole purpose of evaluating a business
relationship with the Company.

Forward-Looking Statements
This Property Summary includes “forward-looking statements” within the meaning of the “safe
harbor” provisions of the United States Private Securities Litigation Reform Act of 1995. Forward-
looking statements may be identified by the use of words such as “forecast,” “intend,” “seek,”
“target,” “anticipate,” “believe,” “expect,” “estimate,” “plan,” “outlook,” and “project” and other
similar expressions that predict or indicate future events or trends or that are not statements of
historical matters. Such forward-looking statements include estimated financial information.

Such statements with respect to revenues, earnings, performance, strategies, prospects, and
other aspects of the business of the Company are based on current expectations that are subject
to known and unknown risks and uncertainties, which could cause actual results or outcomes to
differ materially from expectations expressed or implied by such forward-looking statements.
These factors include, but are not limited to: (1) The inability of the Company to secure sufficient
financing on favorable terms to acquire and operate the targeted properties; (ii) the possibility
that the Company may be adversely affected by other economic, business, and/or competitive
factors; (iii) an unexpected and unforeseeable event or events that adversely affect projections
due to the economic climate, weather events, or events that uniquely affect acquired properties,
including but not limited to litigation, latent building issues, or infrastructure issues; and (iv)
other risks and uncertainties indicated from time to time in the final private placement
memorandum prepared by the Company, including those under “Risk Factors” therein, and
other certain documents attached to and incorporated in a private placement memorandum for
the Company. You are cautioned not to place undue reliance upon any forward-looking
statements, which speak only as of the date made.

 The Company undertakes no commitment to update or revise the forward-looking statements whether as
a result of new information, future events, or otherwise. Anyone using the Property Summary does so at
their own risk, and no responsibility is accepted for any losses that may result from such use, directly or
indirectly. Recipients should carry out their own due diligence in connection with the assumptions
contained herein. Although the Company may from time to time voluntarily update its prior forward-
looking statements, it disclaims any commitment to do so whether as a result of new information, future
events, changes in assumption, or otherwise, except as required by securities laws.

The financial and operating projections contained in this Property Summary represent certain estimates
as of the date hereof. The Company’s accountant has not examined, reviewed, or compiled the projections
and accordingly expresses no opinion or assurance that the projections contained herein will accurately
reflect the Company’s results of operation or financial condition. The projections are presented in non-
GAAP format. Assumptions and estimates underlying prospective financial information are inherently
uncertain and are subject to a wide variety of significant business, economic, and competitive risks and
uncertainties that could cause the actual results to differ materially from those contained in prospective
financial information. Accordingly, there can be no assurance that the prospective results are indicative of
the future performance of the Company or that actual results will not be materially different from the
projections as presented. Inclusion of the prospective financial information in this Property Summary
should not be regarded as a representation by any person that the projections contained herein are
indicative of future results or will be achieved. These variations could materially affect the ability to make
payments with respect to any of its outstanding and/or future debt and service obligations.

Industry and Market Data
Unless otherwise noted, the forecasted industry and market data contained in the assumptions for the
projections are based upon the Company management’s estimates and industry and market publications
and surveys. The information from industry and market publications has been obtained from sources
believed to be reliable, but there can be no assurance as to the accuracy or completeness of the included
information. The Company has not independently verified any of the data from third-party sources, nor
has it ascertained the underlying economic assumptions relied upon therein. While such information is
believed to be reliable for purposes used herein, none of the Company, their respective affiliates, nor their
respective directors, officers, employees, members, partners, shareholders, or agents make any
representation or warranty with respect to such information.

Legal
Disclaimers
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	Executive SUMMARY
	Health Wealth Capital presents an exceptional investment opportunity in medical real estate. This investment offers the potential for returns of 7 to 8% cash-on-cash and 16-20% IRR, with a minimum investment of $50,000. Medical real estate provides a recession-resistant, high-yield investment by combining strong tenant profiles, long-term leases, and strategic REIT arbitrage. We deliver a robust investment proposition. Experience the power of healthcare-backed wealth creation.
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	Mature dental buildings with 10-year leases trade in the 6 and 7 cap rate zones.
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	Submit 4 to 6 detailed LOIs per week
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	Unlocking VALUE
	Leveraging Scale for Maximum Returns in Healthcare REITs.
	Smart Buys, Big Profits:
	We target selling our medical buildings at a 6.5% to 7.5% cap rate, with smaller transactions to private buyers.
	Scaling Up for Bigger Returns:
	Generating over $10 million in NOI could lead to a  lucrative sale to a Healthcare REIT or the formation of  an UPREIT.
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	STEP 1. EVALUATE FIT
	Email investors@expeditionequity.com with any questions. Or click here to schedule a call. Review the investment, get questions answered and make sure this investment is a fit for you.

	STEP 2. PUT IN SOFT COMMIT
	Capital is allocated on a first-come, first-served basis. Soft committing allows you to reserve your spot should you choose to invest. Please see provided instructions if needed HERE.

	STEP 3. REVIEW AND SIGN PAPERWORK
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